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Dear Friend,

| want to buy your house.

You' ve been trying to sell your house for a while now so you ve probably discovered that it's a
big pain in the neck.

You' ve got to be constantly cleaning and shining things up to keep it in "show condition." You ve
got to stay on the kids and remind them (over and over).

Vel |, if you want to sell your house in the fastest, easiest, and nost convenient nanner, read
this inportant letter and give ne a call. |'ve got the perfect solution for you.

First of all, when I buy your house, there aren't any outrageous fees or comm ssions to pay.
["'mnot a Realtor and | don't work with any real estate conpany.

I"massociated wth a group of private investors. Ve buy five to ten houses per nonth -- houses
just like yours. They're in every area of the city and in the higher end price ranges!

But the best part is, we use private funds that require no long, drawn out bank approvals. So we
can act fast!

" m as serious about buying your house as you are about selling it.

That's the biggest difference between ne and a real estate agent. .. An agent wants to list your
house (hoping it wll sell)... I want to buy your house! And if youre the one with the house
for sale, that's a huge difference. (If currently listed, once the listing expires or you cancel

it, get in touch right away.)

Anyway, you' ve decided to sell the house yourself — and got rid of the agent. Ater all, who
knows nore about the house than you do? But how many houses have you bought and sold in your |ife? Two,
three, maybe even four or five? You haven't had to solve even a fraction of the typical problens that
al ways seemto pop up right before closing.

Do you really want to risk having a potential buyer slip through your fingers, just because you re
not used to dealing wth (and solving) every little detail of a real estate deal ?

This is where | cone in. | specialize in solving problens... especially the kind you find when you' re
dealing wth a conplex sale. (like every real estate deal!)

Fenenber, buying a house is a big decision for nost people and it's easy for them to get
"spooked." At the first sign of a conplication or snall problem (like a lien, necessary
repair, or one of the other typical closing glitches), they'Il run like a scared jackrabbit.

Then you have to start all over again at square one - it's a frustrating experience:

Slling your own hone has lots of other drawbacks, too. You have to tolerate dozens of total (and
sonetines, frightening) strangers tranpi ng through your hone and poking through your drawers and cl osets.
Inthis day and age, that's a scary thought.

Perhaps the, worst part of it is that they all silently pass judgnent on you, your life-
style, the way you keep house, and every other aspect of your life. And nost of them aren't even
seriously considering buying your house. You' ve probably been through enough of that, haven't
you?

Slling a house is a tine consuming, expensive, and conplicated process. That's why Realtors nake
tens of thousands of dollars on a single sale.



The real estate agent did not solve your problem

But can they really solve your problen? An agent lists ten, twenty, even a hundred houses at a
tine, and none of them get enough of the agent's personal attention. And when you did list wth the
agent, he or she probably didn't even show your house nost of the tine. Qher agents who you' ve never
even net and who know little or nothing about your house do nost of the show ng.

Is it any wonder that nost of the houses listed by real estate agents seemto take forever to sell
whi l e the owners are stuck maki ng nortgage paynents nonth after nonth?

But what if you need to move FAST?

You coul d dunp the price and hope soneone wll steal your house, but can you afford to do that? Q,
you could go ahead and nove and re-list it wth another agent. And every nonth, as you nmake out two
nortgage payments (nost people find that tough to swallow), you can hope and pray that
soneone wi || buy your old house the next nonth - and the next - and the next.

Look, if your house hasn't sold by now wth you keeping it all spruced up and pretty, why in the
world would it have a better chance to sell vacant? Not to nention the worry. And what's going to stop
local troublenakers from clinbing through the kitchen wndow wth their sledge hammers and spray
cans?

Wi ch way do you turn? Is it to another agent with hundreds of other listings to hand e? Shoul d
you try selling yourself and sweat out financing details, lost deals, and last minute closing
surpri ses? Mybe the answer is noving out and hopi ng you don't get sone midnight call telling you your
house has been vandal i zed?

Here's a better solution - a way out of your dil emma!

If your property qualifies (and | believe it will), | guarantee to give you a witten
offer within 48 hours after | see it. I'Il explain everything to you in plain, everyday English, and
"Il be 100%direct and honest with you fromstart to finish.

If we cone to an agreenent, | can pay all cash with no contingencies and close in a few
days if needed. 1'll handle all of the paperwork and make all the arrangenents and so that you can get on
wth your |ife!

| don't know your particular reasons for selling, but I do know how to get your house cl osed as
qui ckly, and professionally as possible. And since | work with private funds, | can usually do so in as
short a tine as 48-72 hours.

Gn | really buy your house this quickly and easily? Miybe. Miybe not. A lot of it depends on

you. If you want to get way above narket price for your house, don't bother calling me. I'ma
professional and | do expect to make a fair profit. But I'm not out to steal your house
either. I'Il pay a fair price for your house and sol ve your probl ens quickly.

You can reach ne right away at 602-363-2160. |'min nmost every day during business hours.
Sincerely

rk/ R. Pickett
602-363-2160 mar kpi ckett @ astmai | . fm

P.S. If you want to sell your house in the quickest, easiest, and nost convenient way
possible, Call me, I will make an O fer, You have everything to gain and nothing to | ose! Except
that bi g nortgage paynent.




